
Introduction:
Many individuals experience anxiety or fear when it comes to presenting in front of an audience. This

advanced business presentation skills program is specifically designed to eliminate the stress and
apprehension of public speaking by providing effective tools and techniques to deliver excellent

presentations.

The ability to clearly present ideas and concepts is becoming increasingly important in today’s workplace
and is required at every organizational level. The power to influence groups and generate momentum for
action benefits both the presenter and the organization. For many people, the key challenge is gaining the
confidence to present effectively. Whether someone is an experienced speaker or a beginner, focusing on
advanced communication skills can greatly enhance business presentation abilities and strengthen
credibility through careful planning, preparation, and practice.

Within this program, participants will have the opportunity to practice their presentation skills in a
supportive environment. They will learn how to organize their content to create engaging presentations
that inform, educate, and entertain their audiences.

The course also covers mastering advanced presentation techniques such as using body language
effectively, understanding the importance of vocal tone and projection, and creating a strong and positive
first impression.

This program builds upon existing presentation skills and aims to boost performance and confidence by
offering a structured approach, practice opportunities, and targeted feedback.

Rather than being an intimidating task, the advanced business presentation skills course encourages
participants to view presenting as a valuable tool to achieve their professional goals.

Developing Advanced Presentation Skills

Advanced presentation skills go beyond simply speaking in front of an audience—they involve crafting a
compelling and persuasive narrative.

This section of the program empowers participants to develop advanced communication skills that are
essential to creating presentations that leave a lasting impact.

Participants will also explore advanced PowerPoint techniques and the use of other visual aids to



transform ordinary presentations into memorable and effective experiences.

Target Audience:

Individuals with leadership potential
Those being prepared for promotion
People who need strong communication skills to perform their roles
Employees who will share newly acquired skills within the organization
Those aiming to build strong and lasting relationships with colleagues and clients

Course Objectives:

By the end of this advanced business presentation skills course, participants will be able to:

Identify the fundamental elements of a presentation including the audience, content, purpose, and
context
Understand and meet the needs of the audience, organizing information clearly and logically
Create a compelling introduction, deliver a strong message, and end with a memorable conclusion
Use mind-mapping techniques to assist in planning presentations
Move beyond reliance on scripts or slides by working with simple prompts
Employ techniques to vary vocal tone and body language to maintain audience interest
Develop methods for handling questions and managing challenging audiences
Manage and reduce the stress often associated with presenting
Evaluate the advantages and disadvantages of different types of visual aids and seating
arrangements
Tailor messages to suit the audience while projecting confidence and competence
Pace presentations effectively to enhance presence and keep the audience engaged
Use visual aids optimally to support and strengthen communication

Targeted Competencies:

Presentation and communication skills



Planning and organizational abilities
Influence and personal impact
Emotional control techniques rooted in Neuro-Linguistic Programming

Course Content

Unit 1: The Foundations of Effective Business Presentations

The importance of preparation
Common fears and concerns about presenting
Collaboration and feedback processes
Delivering a pre-prepared presentation on a personal topic
Key takeaways and organizing presentations around audience, content, and purpose

Unit 2: Structuring Your Business Presentation

Understanding your audience and their expectations
Identifying key messages and their importance
Applying the BOMBER method for structure: bang, opening, message, bridge, examples, recap
Brainstorming ideas and materials
Managing the physical stage and visual aids
Repeating presentations for refinement and improvement

Unit 3: The Psychology of Presenting: Managing Yourself, Stress, and Emotions

Identifying and addressing common fears of presenting
Techniques for controlling nervousness
Vocal projection using storytelling and anecdotes
Psychological principles for maintaining audience engagement
Applying Neuro-Linguistic Programming and Very High Frequency techniques to captivate listeners

Unit 4: Business Presentations with Style

Techniques for managing and engaging audiences effectively
Strategies for handling difficult questions and challenging individuals
Practical presentation exercises
Using video feedback for self-evaluation



Reflecting on personal presentation style and continuous improvement

Unit 5: Fine-Tuning for Perfect Presentations

Assessing and enhancing personal presentation skills
Advanced methods to keep the audience involved
Techniques for delivering powerful conclusions
Top ten tips for closing presentations successfully
Building confidence through positive affirmations
Business coaching for performance success
Creating action plans for individual, team, and organizational development

Conclusion:
By completing this advanced business presentation skills course, participants will gain the ability to deliver
outstanding presentations with confidence. They will develop advanced communication techniques that
significantly improve business communication effectiveness.

 


